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LIQUIDATION WORLD INC. 


COMPANY PROFILE 


Liquidation World Inc. is a Calgary, Alberta based 
company specializing in marketing merchandise from distress 
situations, such as bankruptcies, receiverships, close-outs, 
inventory overruns and insurance claims. To date our 43 
retail outlets are located in Alberta, B.C., Ontario 
Saskatchewan, Washington State and Idaho. 


Liquidation World operates with a commitment of 
providing our clients with a direct, professional approach to 
solving their problems. This may involve the purchase or 
consignment of quality merchandise at a discount to 
manufacturers wholesale prices and passing those savings on 
to our value oriented retail customers. Those purchase 
situations have involved Canadian, United States and 
Caribbean businesses as well as businesses in the Far East. 


Corporate buyers and buyers located in every outlet 
have the autonomy to make quick purchase decisions for 
thousands of dollars should the opportunity arise. This 
flexibility allows us to evaluate business situations as they are 
presented, and thereby maximize our ability to obtain 
premium value merchandise. 


Liquidation World's approach to merchandise 
acquisition and retailing allows it to acquire any and all types 
of merchandise and to sell to the retail customer while 
providing a responsible business alternative to clients with 
distress situations. 


SUMMARY OF SELECTED FINANCIAL DATA 


NOTE: 


The above information has been retroactively re-stated to reflect the Company's current accounting policies and share structure. 


199 1995 1994 1993 1992 1991 1990 1989 1988 1987 

Sales ($,000) ZARfO5 56,268 35,912 24,313 18,890 toons 11,319 5,204 1,781 790 
Cost of Sales ($,000) 43,627 35,708 22,084 14,971 11,707 7,631 6,730 3,265 947 502 
Gross Margin ($,000) 28,078 20,560 13,328 9,342 TUS 5,542 4,589 1,939 834 288 
Expenses ($,000) 21,805 16,042 11,741 7,849 6,187 4,817 3,638 1,538 765 278 
EBIT ($,000) 6,273 4518 2,087 1,493 1,086 725 951 401 69 10 
Interest ($0,000) 169 280 128 189 250 280 227 77 4 = 
Income Taxes ($,000) 2,584 1867 846 528 389 204 318 132 Sy 2 
Net Earnings ($,000) 3,520 2371 1,114 76 447 241 406 192 28 8 
Earnings per Share ($) 

Basic | 1.02 0.78 0.074 0.073 0.050 0.028 0.046 0.023 0.004 0.002 

Fully diluted 0.92 0.72 0.28 0.29 0.21 0.10 0.22 0.12 0.02 0.01 
% \ncrease in Sales 27% 57% 48% 28% 44% 16% 118% 193% 126% = 
Number of Outlets 

at year end 39 29 22 14 10 if 5 4 2 1 
Inventory 

at year end ($,000) 18,427 1527 11,027 6,425 5,435 BW45 BIO 2,430 673 286 


PRESIDENT'S REPORT 


We are very pleased to present the results of our tenth 
year of operations, our fiscal year ended October 6, 1996. It seems 
fitting that our tenth year, something of a milestone, broke most of 
the records we have set over the years. But, then again, we had 
similar comments last year. 


Our sales for the 1996 fiscal year totalled $71.7 million, an 
increase of 27% from $56.3 million in fiscal 1995. Net earnings rose 
to $3.5 million ($1.02 per share) from $2.4 million ($0.78 per share) a 
year ago. In our final quarter we broke through $20 million in sales 
for the first time with sales of $20.8 million, an increase of 17% from 
$17.8 million in our fourth quarter of 1995. Net earnings for the 
fourth quarter of 1996 totalled $1.4 million ($0.39 per share) up 35% 
over $1 million ($0.35 per share) in the corresponding period in 
1995. Although the quarterly increases appear to be somewhat less. 
than we are accustomed to , we were up against a very strong 
quarter in 1995 when we were liquidating 20,000 colour televisions 
and an insurance salvage deal consisting of the best 10,000 sku's of 
inventory of a warehouse club. 


The only major deal in 1996 was an insurance claim for 
$3 million of designer perfume resulting from Hurricane Marilyn's trip 
through St. Thomas in the Virgin Islands. The balance of inventory 
was acquired, from a multitude of situations, by our purchasing 


team and their increased web of contacts. Also, as Liquidation World 


increases its presence through our retail network, more businesses 
are looking to us to solve their inventory problems in a professional 
manner. The merchandise in the stores is looking better and better 
in terms of quality, appropriate quantity and mix and everything is 
priced right. There is a story behind every item on the shelves. We 
are determined not to take the path many close-out merchants have 
taken and buy regular merchandise at regular prices from suppliers 
just to ensure a supply of certain products. We believe that is a 
different business than the one we are in and who can beat Wal-Mart 
at that game? Instead we will continue to expand our web and catch 
more goods from more sources with our growing presence. 


On the investors’ side we have had a busy year with 
investors playing catch-up on the Liquidation World story. After 
being lumped in with retailers and ignored by the markets since 
Wal-Mart announced its intention to come to Canada, we saw some 
strengthening in share price over the last year. The stronger price 
enabled us to raise some capital and pay down bank indebtedness 
that had been incurred in expansion over the last few years. Now 
our financial position has never been stronger. In August, we listed 
our shares for trading on the Nasdaq National Stock Market in 
addition to our listing on The Toronto Stock Exchange. 


Of course, that financial strength will not change the 
way we operate. We will continue to look for opportunities for 
outlets, because we look at real estate leases the same way 
we look at inventory and everything else - it's got to be a deal. 
If not, we look at the next opportunity. One of the locations we 
opened this year had been in negotiation for two years. The 
lease is at a rate which we offered from the outset. This is 
precisely why we are unable to predict with any certainty how 
many outlets we wiil open this year or any year. We expect to 
open a dozen outlets but this may vary by six outlets in either 
direction. There are certainly many opportunities as retailing 
evolves. New big boxes are being built to meet the current 
format requirements of retailers. There are many 20,000 
square foot buildings left vacant and considered to be 
obsolete. However, this is a good size for our format and since 


we are a destination shopping experience (bargain hunters will 


go well out of their way to save a buck) the location is not as 
important as the price. 

We are very pleased with our results this year and 
over our first 10 years of business. We have come a very long 


way and have some real momentum behind our growth. | 


would like to thank our dedicated and hard working associates 
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accomplishments of our first ten years pale by comparison to 
accomplishments yet to come. 


Dale Gillespie 
President & C.E.O. 
December 20, 1996 
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LIQUIDATION WORLD INC. 


MANAGEMENT'S 
DISCUSSION AND 
ANALYSIS OF RESULTS 
OF OPERATIONS AND 
FINANCIAL 
CONDITION 


The Company's fiscal year end is the first 
Sunday in October and ended October 6, 1996 
comprising 53 weeks of operations. The prior year 
comprised 52 weeks of operations and ended 
October 1, 1995. 


Sales: 

Sales of merchandise totalled 
$71,705,025 for the year ended October 6, 1996, an 
increase of 27.4% from $56,267,725 in fiscal 1995. 
The increase was the result of 10 new outlets 
opened during the year and a full year of operations 
from eight stores opened in 1995 as well as 
increases in same store sales. Sales increased 
56.7% to $56,267,725 in 1995 from $35,911,542 in 
1994 primarily on the strength of the new stores 
opened in 1995 and a full year's operations of nine 
outlets opened in 1994. 


Sales increases in 1997 as a result of 
stores opened in 1996 operating for a full year will 
approximate 9%. The Company expects to open 12 
stores in 1997, however, this will vary depending 
upon opportunities available in real estate. 


Gross Margin 

Gross margin as a percentage of sales 
increased in 1996 to 39.2% compared to 36.5% in 
1995 and 38.5% in 1994. The decline in 1995 is a 
result of a relatively high proportion of auction 
business during that year (auctions operate with 
lower gross margins than stores). Excluding 
auctions, the 1995 gross margin percent is similar 
to that achieved in 1994. Small fluctuations in 
gross margin occur from year to year as a result of 
changes in the product mix throughout the stores. 
Liquidation World's pricing policy obliges the 
Company to use selling prices that are lower than 
any other in the market including discount stores, 
warehouse-type outlets and special promotions. 


Selling and Store Operations 
Selling and store operations, which 
includes all costs of occupying and operating 
outlets and opening new outlets was 26.0% as a 
percentage of sales in fiscal 1996 compared to 
24.3% in fiscal 1995 and 28.1% in fiscal 1994. 
Selling and store operations were lower as a 
percentage of sales in 1995 because of the 
relatively high proportion of auction sales that year 
that experience much lower costs as a percentage 
of sales. When auction sales are excluded, selling 


and store operations has steadily declined as a 
percentage of sales. This decrease is a result of 
higher sales volumes through existing outlets and 
relatively fewer new outlets opened during the year. 
As the sales of outlets grow toward maturity, the 
fixed occupancy and other costs decline as a 
percentage of sales. 


General and Administrative 
Expenses 

General and administrative expenses as a 
percentage of sales were 4.0% in 1996 compared to 
3.8% in 1995 and 5.0% in 1994. Again, the 
relatively high proportion of auction business in 
1995 impacted favourably on general and 


. administrative expenses when viewed as a 


percentage of sales. Overall general and 
administrative expenses is declining as a 
percentage of sales. Furthermore, management 
expects this trend to continue as sales expansion is 
supported by the corporate infrastructure growing at 
a slower rate. 


Depreciation and 
Amortization 

Depreciation and amortization increased 
57.9% to $359,003 compared to $227,310 in 1995. 
The 1995 increase was 18.1% from $192,554 in 
1994. Both increases reflect the increases in the 
underlying capital assets of 72.6% and 24.7% in 
1996 and 1995 respectively. The corollary 
increases are not perfect due to the timing within 
each year of store openings. The growth in 
expenditures on capital and other assets exceeded 
the growth in the number of outlets because as the 
number of fixtures sought increases the availability 
of inexpensive fixtures decreases. Further, 
additional fixtures and equipment were purchased 
during the year in anticipation of new outlets to be 
opened. 


Interest 

Interest decreased 39.6% in 1996 to 
$169,062 from $279,827 in 1995 as a result of 
share capital issued netting $3.8 million in March 
1996 and, $3.7 million in June 1996 (net of related 
expenses). Accordingly bank indebtedness was low 
during the third quarter and the Company had cash 
surpluses during the fourth. 


Average revolving indebtedness was 
higher in 1995 than 1994 and current interest 
increased 118.5% to $279,827 from $128,081 in 
1994. 
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NUMBER OF OUTLETS 
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NET EARNINGS 
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} opened in 1994 (Medicine Hat, Camb 
| Prairie, Spokane, Maple Ridge, Chilliwack, 


Income Taxes 

The effective income tax rates of 42.3% in 
1996, 44.1% in 1995 and 45.7% in 1994 
approximate statutory tax rates in effect during each 
year (44.6%, 44.5%, and 44.3% respectively) except 
for share issuance costs (which are deductible from 
income for tax purposes over five years), small 
timing differences, non deductible expenditures and 


| other items. 


| Liquidity and Capital 
Resources 


Liquidation World is continuing to carry out 


its plan for growth through opening new outlets. Ten 
ff outlets were opened in 1996 (Yorkton, North 

fm Hamilton, Coquitlam, Tukwila, Prince George, and 
Wainwright). Eight outlets were opened in 1995 
(Kelowna, Red Deer, Drumheller, Lewiston, Moose 
fg Jaw, Tsawwassen, Peace River and Toronto). A 

Hm temporary location in Burnaby was closed in 1995 as 
fm the building had been slated for demolition to make 


way for a housing complex. Nine outlets were 
idge, Grande 


Cranbrook, and two in London). One unprofitable 
location was closed in North York during the first 


quarter of 1994. Four outlets were opened in the 
first quarter of 1997. The Company incurred capital 


expenditures, net of disposals, of $1,373,145 during 
fiscal 1996 ($366,164 in fiscal 1995) to provide 
fixtures and equipment and make necessary 
leasehold improvements to those outlets and 


upgrade or provide equipment in existing locations. 
Additional working capital required to provide 
inventory for the locations ranged between $250,000 
and $600,000 depending on the size of the outlet. 
Cash flow from operations before working capital 
requirements totalled $3,782,734 in fiscal 1996 
($2,606,084 in fiscal 1995). Working capital 
requirements for expansion totalled $2,374,159 in 
fiscal 1996 ($2,795,067 in fiscal 1995). Accordingly, 
net cash flow provided in operations totalled 


$1,408,575 during fiscal 1996 ($188,983 of cash 


flow was consumed in fiscal 1995). Accordingly, 
sufficient cash flow was provided by operations to 
finance expansion and equipment improvements. In 
1995 the net cash shortfall as well as cash used for 
investment in capital assets was financed with 
short-term borrowing facilities which totalled 
$3,292,191 at October 1, 1995. 

Working capital improved to $19,392,387 
at 1996 year end (1995-$9,319,408). The improved 
working capital as at October 6, 1996 is due largely 
to the sale of 650,000 Special Warrants (which were 
subsequently converted into common shares) netting 
the Company $7,492,177. The Company currently 
has short-term borrowing facilities established 
totalling $12, 000,000 which is sufficient for planned 


expansion in 1997 including a reserve for any 


potential inventory acquisitions. 


AUDITORS' REPORT TO THE SHAREHOLDERS 


We have audited the consolidated balance sheets of Liquidation World Inc. as at October 6, 1996 and October 1, 1995 and the 
consolidated statements of earnings and retained earnings and changes in financial position for the fifty-three weeks ended October 6, 1996 
and the fifty-two weeks ended October 1, 1995. These consolidated financial statements are the responsibility of the Company's management. 
Our responsibility is to express an opinion on these consolidated financial statements based on our audits. 

We conducted our audits in accordance with generally accepted auditing standards. Those standards require that we plan and 
perform an audit to obtain reasonable assurance whether the consolidated financial statements are free of material misstatement. An audit 
includes examining, on a test basis, evidence supporting the amounts and disclosures in the financial statements. An audit also includes 
assessing the accounting principles used and significant estimates made by management, as well as evaluating the overall financial statement 


presentation. 


In our opinion, these consolidated financial statements present fairly, in all material respects, the financial position of the company as 
at October 6, 1996 and October 1, 1995 and the results of its operations and the changes in its financial position for the fifty-three weeks ended 
October 6, 1996 and the fifty-two weeks ended October 1, 1995 in accordance with generally accepted accounting principles. 


Kem Poot Wemarele one 


Chartered Accountants 
Calgary, Alberta 
November 29, 1996 
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LIQUIDATION WORLD INC. 


LIQUIDATION WORLD INC. 


Consolidated Balance Sheets 


October 6, 1996 and October 1, 1995 


1996 1995 
Assets 
Current assets: 
Cash $ 4,406,659 $ - 
Accounts receivable 194,461 191,292 
Inventory 18,426,682 15,527,289 
Prepaid expenses 564,068 480,466 
23,591,870 16,199,047 
Capital assets (note 2) 2,237,918 1,154,127 
Investment in affiliate 66,837 40,380 
$ 25,896,625 $ 17,393,554 
Liabilities and Shareholders’ Equity 
Current liabilities: 
Bank indebtedness (note 3) $ ~ $ 3,292,161 
Accounts payable and accrued liabilities . 3,280,044 2,597,694 
Income taxes payable” - 919,439 989,784 
4,199,483 6,879,639 
Shareholders’ equity: 
Share capital (note 4) 13,023,904 5,360,514 
Retained earnings 8,673,238 5,153,401 
21,697,142 10,513,915 
Commitments (note 7) 
$ 25,896,625 $ 17,393,554 


See accompanying notes to consolidated financial statements. 


On behalf of the Board: 
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Director 


Director 


LIQUIDATION WORLD INC. 


Consolidated Statements of Earnings and Retained Earnings 


Fifty-three weeks ended October 6, 1996 and Fifty-two weeks ended October 1, 1995 


1996 1995 
Sales ® 71,705,025 $ 56,267,725 
Cost of sales 43,627,271 35,707,664 
28,077,754 20,560,061 

Expenses: 
Selling and store operations 18,628,497 13,672,439 
General and administrative 2,843,812 CASS 711 
Depreciation and amortization 359,003 227,310 
Interest 169,062 279,827 
22,000,374 16,314,287 
Earnings before equity in earnings of affiliate and income taxes 6,077,380 4,245,774 
Equity in income of affiliate 26,457 (72501) 
Earnings before income taxes 6,103,837 4,238,203 
Income taxes (note 5) 2,584,000 1,867,000 
Net earnings 3,519,837 2,371,203 
Retained earnings, beginning of period 5,153,401 2,782,198 
Retained earnings, end of period $ 8,673,238 $55053,401 


Earnings per share: 
Basic 
Fully diluted 


See accompanying notes to consolidated financial statements. 
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LIQUIDATION WORLD INC. 


Consolidated Statements of Changes in Financial Position 


Fifty-three weeks ended October 6, 1996 and Fifty-two weeks ended October 1, 1995 


1996 1995 
Cash provided by (used in): 
Operations: 
Net earnings $ 3,519,837 $: 2,371,203 
Add (deduct) non-cash items: 
Depreciation and amortization 359,003 Pee fey HG) 
Gain on disposal of fixed asset (69,649) ~ 
Equity in (income) loss of affiliate (26,457) 1,9{4 
3,782,734 2,606,084 
Changes in non-cash operating working capital (2,374,159) (2,795,067) 
1,408,575 (188,983) 
Investments: 
Purchase of capital assets (1,843,145) (366,164) 
Proceeds of disposal of fixed assets 470,000 - 
Investment in subsidiary — (47,951) 
(1,373,145) (414,115) 
Financing: 
Proceeds on issuance of common shares 7,663,390 293,175 
7,663,390 25; no 
Increase (decrease) in cash position 7,698,820 (579,923) 
Bank indebtedness, beginning of period (3,292,161) (2,712,238) 
Bank indebtedness, end of period $ 4,406,659 $ (3,292,161) 


See accompanying notes to consolidated financial statements. 


LIQUIDATION WORLD INC. 


Notes to Consolidated Financial Statements 


Fifty-three weeks ended October 6, 1996 and Fifty-two weeks ended October 1, 1995 


1. Significant accounting policies: 


(a) 


(b) 


(c 


~— 


(d 


~— 


(e 


— 


(f) 


— 
— 


Basis of presentation: 


These consolidated financial statements include the accounts of the Company and those of its wholly-owned 
subsidiary. The Company also has a 50% interest in an affiliate company which is accounted for using the equity 
method. 


Inventory: 

Merchandise inventories are carried at the lower of cost and net realizable value less normal profit margins. The 
cost of inventories is determined principally on an average basis by the use of the retail inventory method. 
Capital assets: 


Capital assets are recorded at cost. Depre caton is provided on ee and seb using the diminishing 
balance basis at annual rates of 20% to 30%. Leasehold improvements are amortized on a straight-line basis 


over the term of the lease. 

Pre-opening costs: 

Pre-opening costs associated with the opening of new locations are expensed is incurred. 
Foreign currency translation: 


The accounts of the Company's U.S. subsidiary are translated into Canadian dollars using the temporal method 
whereby monetary assets and liabilities are translated at the year end exchange rates, non-monetary items at 
historical rates and revenues and expenses at the average rate for the year. Gains or losses arising from 
exchange translations are included in the statement of earnings and retained earnings. 

Earnings per share: 

Basic earnings per share are calculated using the weighted average number of common shares and common 
share equivalents outstanding during the year. Fully diluted earnings per share reflect the exercise of options as 
if issued at the beginning of the year. 

The imputed interest rate used for purposes of calculating fully diluted earnings per share 
in the current year is 5.5% (1995 — 9%) 

Fiscal periods: 

The Company’s fiscal year ends on the first Sunday of October. Accordingly, the 1996 year end was on 
October 6, 1996 and comprised 53 weeks of operations. The preceding year end was on October1, 1995 and 
comprised 52 weeks of operations. 
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Capital assets: 


Accumulated 
depreciation Net book 
October 6, 1996 Cost and amortizatiion value 
Furniture and equipment $ 2,366,367 $ 725,630 $ 1,640,737 
Leasehold improvements 823,310 226,129 597,181 
$ 3,189,677 $ 951,759 $ 2,237,918 
October 1, 1995 
Furniture and equipment $ 1,412,883 $ 537,798 $ 875,085 
Leasehold improvements 435,349 156,307 279,042 
$ 1,848,232 $ 694,105 $ Lee Vea 


Bank indebtedness: 


The Company has an operating line of credit facility at a Canadian bank in the maximum amount of $12,000,000, bearing 
interest at prime plus 1/4%. The facility is secured by an assignment of book debts, inventory, insurance, leases on retail 
premises and a general security agreement providing a charge over all assets. 


Share capital: 
(a) Authorized: 


(b 


(c 


(d 


) 


— 


— 


Unlimited number of common shares. 


Issued: 
Details of common shares issued during the years ended October 6, 1996 and October 1, 1995: 


Number of shares Amount 

Balance, October 2, 1994 3,045,650 S  Doaiood 

Issued for cash 16,360 Zon 

Balance, October 1, 1995 3,062,010 5,360,514 
Issued on exercise of special warrants 

net of issue costs of $633,503 650,000 7,492,177 

Issued on exercise of share options 62,440 WWwAgedS 


Balance, October 6, 1996 3,774,450 $ 13,023,904 


Stock options: 


At October 6, 1996, there were 461,540 stock options outstanding in respect of common shares. These options are 
held by officers, directors and employees of the Company and are exercisable at prices ranging from $1.125 to $10.25 
per share, expiring at various dates to 2001. 

Common share consolidation: 


On May 18, 1995 the Company consolidated common shares on a |-for-5 basis. The above information has been 
restated to give retroactive application of the consolidation. 


Income taxes: 


The provision for income taxes differs from the amount obtained by applying the combined Federal and Provincial/State income tax 
rate to earnings before income taxes. The difference relates to the following items: 


1996 1995 
een ce re ee ee ee ai) 
Statutory income tax rate 44.6% 44.5% 
Een SSS 
Calculated tax expense $ 2,710,500 $ 1,889,400 
Capital taxes 25,000 11,000 
Share issue costs ((93,000) (36,500) 
Other items ((58,500) 3,100 

$ 2,584,000 $ 1,867,000 


‘INI GINOM NOILVAINOII 


Related party transactions: 


The Company leases two buildings (20,000 square feet and 22,000 square feet) for two of its retail locations from a company owned 
by an officer of the Company and a partnership where the same company is a partner. Base rents approximates $45,000 per year to 
2003 and $52,000 per year to 2000, respectively. 


Sales to an affiliate company, in which the Company holds a 50% interest, were $74,500 (1994 - $106,000) for the year. 


Commitments: 


The Company leases properties under operating leases covering various periods up to 2009. The minimum future payments, 
excluding tenant operating costs, under these leases in each of the next five years are as follows: 


1997 $ 2,600,321 
1998 $ 2,410,478 
1999 S 2,117,220 
2000 $ 1,522,783 
2001 $ 1,322,249 


In addition to minimum annual rentals, contingent rentals may be payable under certain store leases on the basis of sales in excess 
of stipulated amounts. 


Segmented information 


The Company operations are conducted through one business segment which is retail sales. Information regarding the Company's 
operations by geographical area is as follows: 


1996 Canada Ces Total 
Sales $ 66,861,833 $ 4,843,192 $71,705,025 
Segment operating profit (loss) $ 5,852,480 $ 224,900 $ 6,077,380 
Equity in earnings of affiliate 26,457 
Income taxes (2,584,000) 
Net Earnings S 3,519,837 
errr errr eee 
Idenitifiable assets $ 23,820,979 $ 2,075,646 $ 25,896,625 


1995 Canada U.S. Total 
Sales $ 52,208,729 $ 4,058,996 $ 56,267,725 
Segment operating profit $ 3,964,555 $ 281,219 $ 4,245,774 
Equity in earnings of affiliate (7,071) 
Income taxes (1,867,000) 
Net Earnings $ os eer iye203 


Idenitifiable assets $ 14,769,108 $___2,624,446 $ 17,393,554 
a 
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CORPORATE INFORMATION 


Senior Management Team: 


Dale Gillespie President C.E.O. 
Wayne Mantika Vice-President 


Lawyer: 
Drummond Phillips & Sevalrud 
900, 521-3 Avenue S.W. 


Company Head Office: 


3900 — 29 Street N.E. 
Calgary, Alberta 


Andrew Searby Chief Financial Officer T1Y 6B6 Calgary, Alberta 
Derrick Gillespie Manager, Phone: (403) 250-1222 T2P 313 
Corporate Purchasing Fax: (403) 291-1306 


Transfer Agent: 


Montreal Trust 
151 Front Street West 


Ross Roberts 
Area Managers: 


General Manager Bank: 


Hongkong Bank of Canada 


Darren Gillespie British Columbia 777-8 Avenue S.W. Toronto, Ontario 
Jonathan Hill Ontario Calgary, Alberta MSJ 2N1 

Darrell Fladager North West USA T2P 3R5 

Board of Directors: Auditors: 

Dale Gillespie President C.E.O. KPMG Peat Marwick Thorne 

Richard Groome President & C.E.O. Chartered Accountants 


1200, 205-5 Avenue S.W. 
Calgary, Alberta 
T2P 4B9 
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Ba 


Groome Capital Advisory Inc. 
Co-Chairman, C.E.O. 

Marleau, Lemire Inc. 
Retired Businessman 
CEO. 

D & W Enterprises Inc. 


OUTLET LOCATIONS 


CANADA 


ALBERTA 

3900 — 29 Street N.E. 
Calgary, Alberta, T1Y 6B6 
Phone: (403) 250-1588 


6909 Macleod Trail South 
Calgary, Alberta, T2H OL6 
Phone: (403) 253-1500 


3939 — 17 Avenue S.W. 
Calgary, Alberta, T3E 0C3 
Phone: (403) 686-2100 


303 — 3 Avenue South 
Lethbridge, Alberta, T1J 4J8 
Phone: (403) 328-2444 


1097 Trans Canada Way S.E. 


Hubert Marleau 


Azriel Presma 
Warren Rothstein 


Medicine Hat, Alberta, T1B 1H9 = 
Phone: (403) 528-4200 : 
Ay r Grande River 
#37, 6320 — 50 Avenue Prairie _| 9/7 st Paul 
Village Mall Shopping Centre ry ee Tepe 
Red Deer, Alberta, T4N 4C6 Se rep are 
Phone: (403) 341-5050 Se meee SS 4 Ay 8 
R | Saskatoon | t 

"C", 2410 — 50 Avenue : = Ree caer ed Dest 
Red Deer, Alberta, T4R 1M3 NS 8 Locations Ny qq} Pummster 
Phone: (403) 346-4466 samessenh, Be . : 

Langley _| "(Kelowna _] Cranbrook Mectele il 

Aq Hat i 
95 — 3 Avenue E. Coquitlam yo e faa 2 Locations 
Drumheller, Alberta, TOJ 0Y4 Chiliiwack — pelhbridae Ss 
Phone: (403) 823-8858 / ° vee 
( Richland e Lewiston Q LSeatons 

4733 — 50 Avenue 
St. Paul, Alberta, TOA 3A0 
Phone: (403) 645-6006 BRITISH COLUMBIA ONTARIO UNITED STATES 


15357 — 104 Avenue 
Surrey, B.C., V3R 1N5 
Phone: (604) 589-7111 


131 —7 Avenue South 
Cranbrook, B.C., ViC 2J3 
Phone: (250) 426-8933 


15535 — 115A Avenue 
Edmonton, Alberta, T5M 3S7 


150 Holiday Inn Drive 


Cambridge, Ontario, N3C 1Z5 WASHINGTON 


E. 12606 Sprague 


Phone: (403) 451-1400 Phone: (519) 658-8110 Speke Washinaton, 99216 
20500 L is Victori t ; ; poxkane, Washington, 

oan =76 Avenue eae ince nner ae eee 150 King Edward Drive Phone: (509) 928-1999 

Edmonton, Alberta, T6B 2R2 Phone: (604) 532-9288 Phone: (250) 374-1837 London ieee 1418 Jadwin Avenue 

Phone: (403) 469-1400 ; Phone le ees Richland, Washington, 99352 

7640 Yellowhead Trail N.W. primey Wel e SASKATCHEWAN 3198 Wonderland Road S. Phone: (509) 946-3393 

Edmonton, Alberta, T5B 1G3 Phone: (604) 463-7788 850 North Service Road London, Ontario, N6L 1A1 1185 Andover Park West 

Phone: (403) 471-1400 ~~ Moose Jaw, Sask., S6H 4N6 Phone: (519) 668-2520 Tukwila, Washington, 98188 

13530 Fort Road saan he ae Phone: (306) 693-1923 605 Rogers Road Phone: (206) 575-2216 

Edmonton, Alberta, T5A 1B4 Phone: (604) 792-7111 12 Livingstone Street Toronto, Ontario, M6M 1B9 

Phone: (403) 475-1116 Yorkton, Sask., S3N OR1 Phone: (416) 658-1027 IDAHO 


1193 — 56th Street 
Tsawwassen, B.C., V4L 2A2 
Phone: (604) 948-2603 


730 West 14th Street 
North Vancouver, B.C., V7M 1R4 
Phone: (604) 990-1564 


Phone: (306) 782-9033 


311 South Industrial Dr. 
Prince Albert, Sask., S6V 7L7 
Phone: (306) 922-0530 


901 — 1st Avenue N. 


605 Thain Road 
Lewiston, Idaho, 83501 
Phone: (208) 746-4440 


10115 — 99th Avenue 
Grande Prairie, Alberta, T8V 0S1 
Phone: (403) 532-1900 


10028 — 101st Street 
Peace River, Alberta, T8S 1S5 


190 Queen's Plate Drive 
Rexdale, Ontario, M9W 6Y9 
Phone: (416) 745-5890 


869 Barton Street 
Hamilton, Ontario, L8L 3B4 


Phone: (403) 624-8008 


116 Market Street 
Hinton, Alberta, T7V 2A2 
Phone: (403) 865-6194 


218 — 10th Street 
Wainwright, Alberta, T9W 1P5 
Phone: (403) 842-5200 


1311 United Blvd. 
Coquitlam, B.C., V3K 6V3 
Phone: (604) 524-3110 


2728 Pandosy Street 
Kelowna, B.C., V1Y 1V7 
Phone: (250) 860-7115 


1303 — 3rd Avenue 
Prince George, B.C., V2L 3E8 
Phone: (250) 561-1302 


Saskatoon, Sask., S7K 1¥4 
Phone: (306) 665-8223 


4910 — 50th Street 


Lloydminster, Saskatchewan, S9V OY5 


Phone: (306) 825-2272 


Phone: (905) 547-8441 


and on 


Shares are listed on The Toronto Stock 
men Ie under the symbol —- LQW 
ASDAQ under the symbol — LIQWF 


